
Events of the last few months worldwide have certainly been unprecedented with the spread of Covid 19.
It is good to see though, things loosening up in New Zealand and hopefully we are coming out the other 
side. For most farmers lockdown gave us a chance to catch up on jobs around the farm with not so many 
trips to town. Also, a chance to spend some more time with family and perhaps just slow down a bit and 
get a different perspective on life!
On the farming front there have been plenty of challenges to contend with; dry conditions 
around most of the country, lowering schedule prices and delays in stock processing just to 
name a few. Uncertainty going forward also seems to be the norm these days, just how long the 
economy takes to pick up and the impacts on the farming sector remain to be seen. However, 
the best thing we can do is focus, not on the things that are outside of our control, but on 
those things that we can control and manage. Below is an update of how we are doing some
of that on Nithdale.

Resistance to drenches is 
becoming more of an issue 
around NZ with a number of 
farms showing resistance to not 
just one drench family but two 
or even triple drench families. 
Drenching takes time and costs 
money and if they aren’t working 
then animal performance can 
suffer which is an even greater 
issue. A lot of farmers don’t 
even know how effective their 
drenches are so the first thing 
you can do is to get them tested. 

Although we have been doing 
drench tests over recent years, 
we haven’t done a full drench 
reduction test for a while. In 
January we did this test and the 
results are in Table 1. We were 
really happy with the results with 
only 2 drenches not at 100% 
but still over the 97% threshold 
– so no drench resistance on 
Nithdale.

Why are our results so good? I 
put that down to 3 things: 

1. We have good quarantine 
practices in place. All stock 
coming on to the farm are 
drenched with at least a triple 
drench and left in the yards 
overnight. 

Drench Reduction Test Nithdale

2. We have reduced the amount 
of drenching in our stock. We 
don’t drench ewes, we only 
drench ewe lambs when they 
need it (based on a FEC test) 
and improved gains in growth 
rates means works lambs 
are gone quicker and aren’t 
drenched as much. 

3. The biggest driver has been 
breeding sheep that are 
resistant to internal parasites 
over the last 28 years. This has 
enabled us to reduce the 
amount of drenching we do. 

Even for farmers that have resist-
ance to some drench families 
there is no time like the present – 
you need to protect what drench-
es you have that are currently 
effective.

There are other good manage-
ment practices that will slow down 
the build up of drench resistance 
but I believe the best long term 
solution is to buy rams not only  
from a breeder that is selecting for 
parasite resistance but rams that 
are above the NZ average for 
parasite resistance. Of the 
Romney 2th rams we had availa-
ble for sale this last year, more 
than half were in the top 30% of 

rams for worm resistance in NZ 
(in flocks selecting for worm 
resistance). Given that most 
flocks in NZ aren’t selecting for 
worm resistance the percent-
age of our rams near the top 
would be much greater.

Table 1: Results from 
Drench Reduction Test 
Nithdale January 2020

Dear First Names

 Drench Percentage
 Active Reduction

 Benzimidazoles 99%

 Levamisoles 98%

 Combination
 (BZ & Lev) 100%

 Abamectin 100%

 Moxidectin 100%

 Combination
 (Lev & Aba) 100%

 Combination
 (BZ, Lev & Aba) 100%
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We did our first round of methane testing on 167 ram lambs 
mid-March and were supposed to follow up 2 weeks later with another 
test on those same animals however ‘Lockdown’ put a stop to that. We 
will do the next round early August.

This testing is part of the validation work AgResearch are doing so that 
breeders can select for reduced methane levels going forward. We 
are not using this information yet in our own selection program – just 
waiting to see how this pans out. The work to date shows that reduction 
in methane is achievable without compromising other traits however it 
is not a cheap trait to record. It will depend on how the Agricultural 
Industry factors the cost of methane into the production system, 
whether at a processing level or at the individual farm level. If farmers 
could receive credits from using rams selected for lower methane then 
that would make a big difference to whether breeders select for this 
trait. So at this stage a lot of unknowns.

I would appreciate feedback from you on whether you think we 
should be selecting for this trait and whether you would buy rams that 
produced less methane.

Romney and Su�ex Ram Lambs early May 

We have made some good genetic gains on the next crop of rams 
that will be available for sale later this year. With more still to be 
culled after winter, the Romney average overall index (DPO) is 3151 
(last year’s sale rams were 2801 – so a jump of 350 cents per animal).

The Suftex average overall index (TSO) is 1935 (last year’s sale rams 
were 1823 – not quite so big a jump as the Romneys – but still going 
up and still in the top 20% of Terminal Sires in NZ). Early April the 
Romney ram lambs averaged 52kg, while the Suftex ram lambs 
averaged 60kg end of March – the heaviest they have ever been
at that stage.

Ram Lamb Indexes and Weights

This winter I will be updating our 
client database. Sue Miller, who 
does some of our admin work, 
who some of you may have met 
at the Field Days, will be going 
through our database, giving 
everyone a call just checking 
people want to keep receiving 
our newsletter or not and making 
sure contact details are correct 
including email addresses.
If anyone wants a catch up with 
me let her know as I will be out 
and about again over the 
winter catching up with clients 
and contacts (once safe to do 
so!).
All the best for winter.

Client Database 
Update and Visits

Methane Testing

Southern OPD

Any enquiries contact ANDREW on 0800 NITHDALE or 027 256 6647, or visit our WEBSITE at www.nithdale.com

Regards,


